


4 WAYS TO MAXIMISE 
YOUR NETWORKING



1. WHAT DO YOU DO?



“I’M A SALES CONSULTANT”



“WHAT DO YOU DO?”



“WHAT ARE YOU?”



SIMPLE TEMPLATE



I HELP <CLIENT> TO ACHIEVE 
<BENEFIT> BY <METHOD>



FOR ME IT WOULD BE..



I HELP SMES TO INCREASE 
THEIR SALES WITH CLEARER 

SALES COMMUNICATION.



“I’M A SALES CONSULTANT”



2. SELL THE RIGHT THING



YOU’RE NOT SELLING WHAT 
YOU’RE SELLING…



BASEMENTS



SPACE





AIRLINE ADVERTS





“SELL THE DESTINATION. 
NOT THE JOURNEY.”



3. QUALITY > QUANTITY 



DON’T HAND OUT 
100’S OF CARDS



BE SPECIFIC



WHO HAS AN AVATAR?



WHEN DO YOU NEED THEM?



WHAT’S THE
TRIGGER POINT?



1. A DATE
2. AN EVENT
3. AN EMOTION
4. ABUNDANCE/LACK



4. FOLLOW UP



ACTUALLY FOLLOW UP



DON’T SELL
LEAD WITH VALUE



LINKEDIN IS BETTER 
THAN EMAIL





THANK YOU




